Stop Asking Attorneys for Referrals
Give Them a Reason to Send You More

ExposelQ’s Settlement Edge Referral Program

Most chiropractors chase PI attorneys with lunches, letters, and “just checking in.” This works the other
way. You hand four attorneys a tool that can raise the value of cases they already have. They feel the lift.
Reciprocity does the rest, and a 12-month sequence brings in the attorneys you do not know yet.

THE GIVE, FOUR ATTORNEYS. DONE.

e You buy 12 Case Assessment reports.
e You give 3 to each of 4 Personal Injury attorneys who already send you patients.

That is the entire first move.

e The law of reciprocity kicks in, and because you put additional settlement money in their pocket
they are very likely to return the favor by referring additional PI patience to you.

WHY A BUSY PI ATTORNEY WILL USE THE CASE ASSESSMENT TOOL

Insurance carriers do not guess. They score the firm. If the software says this lawyer does not try cases,
the offer stays low, no matter how strong the records look.

The Case Assessment Tool runs the file in front of a simulated jury built from the city and venue where the
case will be tried. The attorney gets a Trial Assessment Report: where the case is strong in that venue,
where the story breaks, which themes to press, drop, or reframe, and what to fix before they demand or
pick a jury.

Used inside the firm, it tightens the file. Used with the carrier, it makes trial look like a real option instead of
a bluff. Firms that work the tool across a block of files are positioned to see settlement increases of at
least 23% or more, because the carrier is no longer pricing a lawyer who will fold.

WHY THAT TURNS INTO MORE PATIENTS FOR YOU

You are not asking the attorney for a favor. You are handing them a way to make more money on work
sitting on their desk right now.

That is the difference between “please send me more PI” and a gift the attorney can feel on the next three
files. Reciprocity is not a slogan. It is what happens when one professional raises another professional’s
number. Three reports is enough to see it. Four attorneys is enough to put that effect across every lawyer
who already knows your name.
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IF YOUR CURRENT ATTORNEYS CANNOT SEND MORE WORK

Some PI lawyers send you patients because they like you, not because they have volume. If they are not
running enough files each month, they cannot send you more people even if they want to.

That is when this tool matters more, not less. The same block of 12 is how you open the door to new
Personal Injury attorneys. They will not take a meeting to hear about how great your office is or your
hours. They will take a meeting to hear how to add 23% or more to average settlements. You become the
doctor attached to that number. The referral follows the result.

NEW ATTORNEYS CALL YOU

The block of 12 includes a 12-month email sequence written for Personal Injury attorneys. It does the
introducing. You do not cold-call a lawyer and pitch chiropractic care.

Every email leads with the problem they already live with: carriers that lowball firms they believe will not try
the case. The sequence offers a way to pressure-test a file against a venue-matched jury before
negotiation. Attorneys who reply are not looking for a new treating doctor first. They are looking for a
higher number. That is the conversation that becomes a referral source.

WHAT YOU HAND THE ATTORNEY WHAT COMES BACK TO YOU

A tool that shows the attorney where the case is Existing attorneys send more Pl patients
strong in his or her venue. Where the story breaks New PI attorneys reply about the 23% lift
with local jurors. What to fix before they agree to a

settlement. Which themes to press, drop, or reframe

A document that makes trial look real

You become the doctor tied to higher case value
Referral talks start without a sales pitch

One block of 12 pays for itself with just 1 referral.
It's not unreasonable to expect 1 to 3 additional
referrals per month, per atterney.

THREE STEPS. THAT IS THE WHOLE PROGRAM.

1. Buy the block of 12 CASE reports. No subscription. $3,500. $292 per case.

2. Give three CASE reports to each of 4 attorneys. Start with the lawyers who already
send you work.

3. Let the 12-month sequence work the rest. New PI attorneys reach out because they want
higher settlements, not another lunch.
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INVESTMENT

Included
12-month Pl attorney

$3,500 $292

Block of 12 CASE reports Per case .
email sequence

Pay as you go. Not a monthly plan. When the twelfth report is used, the next block is available. That is
less than the cost of one serious Pl file staying with another clinic, or one attorney relationship that never

starts.

You already treat the patients. This is how you give the attorneys who send them, and the
attorneys who should, a reason to send the next one.

Hand three CASE reports to four attorneys. Let the sequence bring the rest.

901-445-0777 - exposeig.com - Book a 15-minute walkthrough
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